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Write a more extensive scope

June 14, 2006 Feedback

Next Phase Deliverables:
* Detailed Scope Document to detail:

* |ldentify Key Assumptions — methodology for determining
these

* Benefits and Costs for each level in the supply chain, I.e.
Manufacturers, Distributors, Hospitals, Retail, Regulatory
& Government

* Current Trends in Global Regulatory items

* How will MSU involve Global Academia

* What is the work plan (already detailed in their proposal)
* Approximately 4 to 5 pages

* Delivered to Business Case Work Group in approximately 4 to 5
weeks for review

* Budget cost in HUG Governance Model
* MSU to attend and present at next few HUG Meetings
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Contact detalls

Ed Dzwill — Business Case Lead
Manager Package Technology
Global Pharmaceutical Sourcing Group

Johnson & Johnson

T. 908-541-3159

E. edzwilll@gpsus.jnj.com
W.  www.jnj.com
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